
Please share a summary highlighting your biggest, most memorable 
deals that you were involved in/completed in 2020 and how those 
deals came to fruition in the midst of the Coronavirus pandemic.

Larimer Square was certainly one of the biggest and most 
memorable deals of 2020 and my entire career. We were 
honored to represent the long-time renowned ownership in 
this transaction. Consisting of 245,000 rentable square feet and 
a 306-stall parking structure, this sale constitutes the entire 
block of Larimer Street between 14th and 15th streets, as well as 
several historic buildings along Market Street. Given its mixed-
use profile, 50% retail/50% office and a complex rent roll, this 
asset was impacted by the pandemic in a variety of ways. Many 
of the restaurants were shut down for indoor dining during a 
significant part of the marketing process. The office space was 
leased but void of human beings. The uncertainty surrounding 
tenant’s future plans and needs was overwhelming. All that 
said, the sale would have proven to be challenging even outside 
of the Coronavirus pandemic. The high-profile, landmark, and 
historic status made for a complex sales strategy. The property 
commanded a heightened level of stake holder interest from 
the city and community. The entire sale process was highly 
sensitive and confidential to maintain the integrity of the 
property and not impact operations of the tenants. We were 
fortunate to secure a very qualified and capable buyer who 
performed exceptionally well. Asana Partners acquired Larimer 
Square in December 2020. 

Describe the overall performance/state of your submarket for 2020. 

Office properties have actually performed well during the 
pandemic. Landlords have collected more than 90% of normal 
rent collections over the last year. The biggest surprise of 
2020 was marketing office properties that were well leased but 
unoccupied. I walked millions of square feet of office space over 
the last 10 months with no one home. Almost spooky. Sticky 

notes from early March on desktops. Coffee cups with residue. 
Sweaters hanging on the back of chairs. Most people left the 
office thinking they were going to be working from home for a 
week or two – WOW!

What are your predictions for your submarket for 2021?

There will be a robust recovery starting in Q4 2021. We anticipate 
tenants will begin reoccupying their space, accelerating their 
renewal plans, and modifying space needs. We have already 
seen the return of good investor demand to the office market 
and anticipate seeing increasing levels of interest throughout 
2021.

What is going to be the biggest commercial real estate story for the 
Denver area in 2021?

National recognition that Denver has come out of COVID better 
than it went in. Denver can compete very well with cities 
like Seattle, Portland, San Francisco, and Chicago for major 
employers and corporate relocations. Since March 2020, Denver 
has seen nearly 7,000 new employee relocation announcements 
with more on the way.

What’s one thing you learned about yourself in 2020 that you didn’t 
previously know?

I need to physically be working in the office – eating all day 
long can really kill productivity. 

Looking back, what would you pick as your 2020 theme song?

Living in a Ghost Town – The Rolling Stones
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