
Please share a summary highlighting your biggest, most memorable 
deals that you were involved in/completed in 2020 and how those 
deals came to fruition in the midst of the Coronavirus pandemic.

2020 started well, dropped off completely, and then surprised 
us to no end as the year continued. Our biggest deals consisted 
of selling finished single-family lots in master-planned 
communities including Painted Prairie, Prairie Center, Looking 
Glass, Horizon Uptown, Downtown Superior, Northridge 
Estates, and Cross Creek.  We also sold multi-family land 
including Broadway and Evans, 11th and Santa Fe, Broadway 
Station, and the Broomfield Business Park, and completed sales 
of master plans including Karl’s Farm Dairy and Altairra. Our 
clients this year were incredible; even during the pandemic 
they found a way to humanize the business and never waivered 
from the fact that everyone was in it together, but the goal was 
to complete transactions and not try to take advantage of a 
potentially volatile situation.

Describe the overall performance/state of your submarket for 2020.

Surprises?  What surprises?  Didn’t everyone see this coming?  
A market where the world shut down, yet homes continued 
to sell at a pace higher than ever in Denver.  A market 
where apartments not only shifted their focus from urban to 
suburban, but also redefined what they were looking for to “if 
we can build on the land we will buy it.”  A market where 
working from home became normal. What I learned from this 
market is that Denver is a great place to live and a great place 
to work. People continue to come to this area from all around 
the country because it feels like a place that can be home, and 
I have never been more proud of how our city has persevered 
through the challenges that we faced.

What are your predictions for your submarket for 2021?

At this point, there does not look to be a slowdown on the sale of 
land. Builders continue to expand their operations, apartment 
groups are continuing to pull permits, and single family for 

rent has become more than just a great idea.  Expenses and 
entitlement challenges are probably going to get in the way 
of explosive growth, which is good in a sense because it puts 
a governor on our potential to expand too quickly. I think 
it will slow down for office and retail development until we 
understand the full shakeout of the pandemic. The amount of 
money that is chasing a land investment in Colorado, however, 
is extraordinary.

What is going to be the biggest commercial real estate story for the 
Denver area in 2021?

In the land world, the conversation about no-growth and the 
process of getting entitlements is always going to be the biggest 
story. The pendulum swinging towards a moratorium on 
building permits in some relatively large jurisdictions always 
causes a bit of a scare, and this, coupled with price increases 
for construction and development, always has the potential 
to create a larger economic story. I believe there are a lot of 
really good people and groups that are fighting to show that 
residential growth expands economic growth, but it is always 
something to keep an eye on.

Tell us about something you did in 2020 that you may not have done 
in a “normal year.”

I had never given a compliment to anyone about their choice 
in masks. 

Looking back, what would you pick as your 2020 theme song?

Sweatpants - Childish Gambino

What’s your least favorite term or phrase from 2020? 

“You’re on mute”
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