
Please share a summary highlighting your biggest, most memorable 
deals that you were involved in/completed in 2021. 

This was truly a year that it is difficult to call out the most 
notable transaction. Four years ago, we were given an RFP 
for a 500,000-square-foot Lowes build to suit in the Nexus 
development.  Our client, Becknell, won the competition and 
went to lease. We had a fully negotiated lease ready for signature 
and the deal was cancelled. One year later, Lowes comes back and 
this time, it’s for 1 million square feet!  Becknell again competed 
and won, this time the lease was signed. Becknell then decided 
that they wanted to sell the property.  Their capital partner hired 
us to conduct a sale process on a pre-sale basis, meaning the 
building wasn’t completed.  We identified several buyers through 
our process, culminating in a sale to an institutional investor.  
This was a great win for Becknell and their capital partner.

Describe the overall performance/state of your submarket for 2021  

Unbelievable market performance, heavily weighted to the last 
half of the year.  We ended up with 11 million square feet on net 
absorption, when the previous best year was 4.5 million square 
feet.  Our vacancy rate went down nearly 200 basis points, despite 
nearly approximately 10 million square feet of new building 
deliveries.  Most surprising, was the roughly 14.5% rent growth 
we experienced last year.

What are your predictions for your submarket for 2022?  

Another great year, big positive absorption, lower vacancy rates 
and big rental rate growth.  All these factors are contributing to 
escalating land prices for development and higher sale values. 

Industrial investors are focused on Denver as a growth 
opportunity pushing cap rates to historical lows.

What is going to be the biggest commercial real estate story for the 
Denver area in 2022?  

Institutional owners will start buying office buildings again.

How did 2021 challenge or change you? 

COVID has really disrupted so many aspects of our lives and 
perhaps, permanently altered how we do business.  Managing 
the loss of personal connections has been and will continue to 
be a challenge.

What do you hope to accomplish within the next year?   

I will spend more time working on non-profit opportunities 
to help give back, as well as more time mentoring young 
professionals.

Looking back, what would you pick as your 2021 theme song?   

Stayin’ Alive by the BeeGees

Finish the following sentences:  

I work best when… I have multiple balls in the air.

Nobody likes a… know it all.

I simply can’t resist… warm blueberry pie with ice cream.

When I’m ready to unwind I… hop on a bike.

People think I look like… Usain Bolt, my slower cousin.
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